Creating a Lead
Magnet

Lesson 3 & 4




Definition:

A lead magnet is a very specific chuck of information that is highly actionable
and used in exchange for an opt-in. These allow for segmentation and acquiring
quality prospects.

A strong lead magnet is:

1. Highly Actionable
2. High Perceived Value
3. High Actual Value
4. Easy to Consume



Great Media for Lead Magnets:

- checklists

- case studies

- free downloads

- free software trials
» quizzes

- assessments

- tests
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FREE DOWNLOAD

FACEBOOK AD o0k AD

TEMPLATE LIBRARY TEMPLATE LIBRARY

Where should we send your

Copy & Paste These 72 Proven o 2
Facebook Ad Campaigns To Create

Low-Cost, High-Converting Ads On-

Demand...

o The 11 word ad that netted $208,485 in sales using

one simple principle of buyer persuasion. (This formula DOWNLOAD NOW
works in ANY market.)

© The “You Forgot” reminder trick that brings in tons
of new customers and leads, even after they've

An example of a lead magnet used at Digital
Marketer: Free template for entrepreneurs.
Effective because it promises immediate, specific
and actionable value.



+ableau Products Stories Learning Community Support About ~ BUY SIGNIN

Tableau Desktop: Start your free tria
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Free Trials for software can make strong
lead magnets for Saas companies.



Find Your Frame: Take the Zenni Quiz!

This is how | spend my free time:

m ’ TWEET -

Zenni Optical’s “Find your Frame” quiz is an
excellent example of an eCommerce site
acting as the prescriber of their own product.



Free Phone
Consultation
for Back Pain

Inviting the prospect to try
an exercise over the phone
allows them an opportunity
to get over the trust gap that
exists between customer
and provider, as well as their
own internal trust gap.

Join the
Newsletter

Get Started

Schedule a
Phone
Consultation



